Q Ves, I would like to attend. Enclosed is a check for $495 which covers continental
breakfast, the keynote lunch, and the networking reception on Thursday evening.

Name
Company
Address
Phone Number E-mail

Q Yes, I would like to attend and I am bringing the following individuals with me.

I have enclosed a check for $ to cover their registration(s).

Name Company E-mail
Name Company E-mail
Name Company E-mail
Name Company E-mail

4 No, I can’t attend, but I would like you to send information to the following

individual who would like to attend.

Name Company E-mail

Ways to register:

U Fax your registration to 202-223-0833
O Call our conference coordinator at 202-857-2550
W Mail your registration to
Levine, Blaszak, Block & Boothby, LLP
2001 L Street, N.W., Suite 900
Washington, D.C., 20036
Attn: Meghean Field
O E-mail your registration to: NYConference@lb3law.com

Please make checks payable to: Levine, Blaszak, Block & Boothby, LLP

Important information:

The Seminar will be held at The Yale Club, 50 Vanderbilt Avenue, New York, NY.
The Yale Club is located between 44th and 45th Streets, immediately west of
Grand Central Station.

If you are unable to attend, you are welcome to send a substitute. If you cancel in
writing by May 10, 2009, we will refund of all but $100 of your registration fee.
After that, there are no refunds.

Levine Blaszak
I—I33 Block & Boothby e

Levine, Blaszak, Block & Boothby, LLP (“LB3”)
specializes in telecommunications and technology
law, with particular emphasis on the
representation of large users, including almost
one-half of the Fortune 100. LB3 has extensive
experience in negotiating custom network service
agreements, network outsourcings, and related
transactions on behalf of large users. Together,
LB3’s 14 partners have assisted enterprise
customers in connection with over 1,000 network
services agreements and related transactions and
have more than 200 years of experience in the
field. Beyond transactions, LB3 is the leading
representative of large end users and IT
companies before the FCC and other regulators,
and is the first choice of large end users whose
relationships with their communications
providers have broken down. LB3 also advises
clients in connection with software licenses and
telecom-related acquisitions.

TC= ) TechCaliber
Consulting i.c

Techcaliber Consulting (“TC2”) helps major
businesses get the most out of their voice services,
data networks and managed services at the lowest
possible cost. TC2 cuts through carrier efforts to
obscure prices by establishing target prices before
negotiations begin using a wealth of hands-on
experience in the market for corporate voice and
data services and managed network operations.
TC2 then works with clients to support and/or lead
the proposal process and negotiations, enhanced
by its affiliation with LB3. Most important, TC2
helps clients structure their obligations to
maximize each client’s permanent, ongoing
leverage as real prices decline, new technologies
emerge, and telecom industry upheaval reshapes
both domestic and international procurement
options. TC2 also performs benchmark and
contract compliance reviews for telecom transport,
managed services and outsourcing contracts.
TechCaliber’s consultants have over 150 years of
experience in this field assisting corporate users
and (in prior lives) major carriers. The telecom
spend TC2 negotiates is now well in excess of a
billion dollars each year, and delivered savings
exceed $100 million annually.



